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Part |

Item 1. Business

This Annual Report on Form 10-K contains certain statements that are “forward-looking statements” as that term is defined under the Private Securities
Litigation Reform Act of 1995 (the “Act”). The words “may,” “hope,” “should,” “expect,” “plan,” “anticipate,” “intend,” “believe,” “estimate,”
“predict,” “potential,” “continue,” and other expressions which are predictions of or indicate future events and trends and which do not relate to historical
matters, identify forward-looking statements. We believe that it is important to communicate our future expectations to our stockholders, and we, therefore,
make forward-looking statements in reliance upon the safe harbor provisions of the Act. However, there may be events in the future that we are not able to
accurately predict or control and our actual results may differ materially from the expectations we describe in our forward-looking statements. Forward-
looking statements, including statements about the integration and impact of our recent acquisition of the fluid handling business of Colfax Corporation
(“FH”), involve known and unknown risks, uncertainties and other factors, which may cause our actual results, performance or achievements to differ
materially from anticipated future results, performance or achievements expressed or implied by such forward-looking statements. Factors that could cause
or contribute to such differences include, but are not limited to, changes in the price of and demand for oil and gas in both domestic and international
markets, our ability to successfully integrate acquired businesses, as contemplated, the possibility that expected benefits related to the FH acquisition may not
materialize as expected, any adverse changes in governmental policies, variability of raw material and component pricing, changes in our suppliers’
performance, fluctuations in foreign currency exchange rates, changes in tariffs or other taxes related to doing business internationally, our ability to hire
and retain key personnel, our ability to operate our manufacturing facilities at efficient levels including our ability to prevent cost overruns and reduce costs,
our ability to generate increased cash by reducing our working capital, our prevention of the accumulation of excess inventory, our ability to successfully
implement our restructuring or simplification strategies, fluctuations in interest rates, our ability to continue to successfully defend product liability actions,
as well as the uncertainty associated with the current worldwide economic conditions and the continuing impact on economic and financial conditions in the
United States and around the world as a result of natural disasters, terrorist attacks, current Middle Eastern conflicts and related matters. For a discussion of
these risks, uncertainties and other factors, see Item 1A "Risk Factors". We undertake no obligation to publicly update or revise any forward-looking
statement, whether as a result of new information, future events or otherwise.

<«

Overview

CIRCOR International, Inc. was incorporated under the laws of Delaware on July 1, 1999. As used in this report, the terms “we,” “us,” “our,” the “Company”
and “CIRCOR” mean CIRCOR International, Inc. and its subsidiaries (unless the context indicates another meaning). The term “common stock” means our
common stock, par value $0.01 per share.

We design, manufacture and market differentiated technology products and sub-systems for markets including industrial, oil & gas, aerospace and defense,
and commercial marine. CIRCOR has a diversified flow and motion control product portfolio with recognized, market-leading brands that fulfill its
customers’ mission critical needs. The Company’s strategy is to grow organically and through complementary acquisitions; simplify CIRCOR’s operations;
achieve world class operational excellence; and attract and retain top industry talent. We have a global presence and operate 28 major manufacturing facilities
that are located in North America, Western Europe, Morocco, and India. The Company has the following reportable business segments: CIRCOR Energy
("Energy segment" or "Energy"), CIRCOR Advanced Flow Solutions ("Advanced Flow Solutions segment" or "AFS"), and CIRCOR Fluid Handling ("Fluid
Handling"). We sell our products through distributors or representatives, Engineering, Procurement and Construction ("EPC") companies, as well as directly
to end-user customers.

Strategies

Our objective is to enhance shareholder value by focusing on growth, margin expansion, strong free cash flow, and disciplined capital deployment. We have a
four-point strategy to achieve these objectives.

1) Grow Organically and Through Acquisitions. We leverage the power of our global design capabilities to develop innovative products that solve our
customers’ most challenging and critical problems. New products will be an increasingly important part of our growth strategy going forward. In addition, we
are positioning ourselves to grow in parts of our end markets where our products are under-represented. This could include establishing a presence in higher
growth geographies where we have a limited presence today. It also could include taking products established in one end-market (e.g., automatic re-
circulation valves) and selling those solutions into other relevant end markets (e.g., power projects in the United States).



In addition to organic growth, we expect to acquire businesses over time. We are primarily focused on companies with differentiated technologies in
complementary markets that we already understand and where we expect substantial growth. In addition to strategic fit and differentiated technology, the
main criterion for an acquisition is return on invested capital.

2) Simplify CIRCOR. In 2013, we embarked on a long-term journey to simplify CIRCOR. We have a large number of facilities relative to our size and believe
that simplifying this structure will not only expand our margins by reducing cost, but will help us improve our customer service, operations, and controls. We
continue to drive product management by obtaining an in depth understanding of our customer needs and competitor capabilities in our end markets. This has
allowed us to simplify the product portfolio and the number of unique products offered in the marketplace.

3) Achieve World Class Operational Excellence. Our Global Operations and Supply Chain organization is fully committed to achieving operational excellence
in support of our customers’ expectations of perfect quality, on-time delivery and market competitiveness. We follow the CIRCOR Operating System
("COS") which creates a disciplined culture of continuous improvement for driving operational excellence including a sales and inventory operations plan
that provides for world-class quality and delivery while maintaining an optimal level of working capital. COS is comprised of ten business process attributes
designed to engage and empower our employees to recognize and eliminate waste, work real-time problem solving as part of their everyday job experience,
and enhance our performance both in operations and business office processes. Under COS our employees participate in a regimented training program and
receive regular prescriptive assessments / action plans to drive process maturity. Quantitative performance metrics will define site certification levels to attain
and sustain a level of quality, productivity, inventory management and market competitiveness that delights our customers, shareholders, and employees.

4) Build the Best Team. Finally, we have a fundamental belief at CIRCOR that the best team wins. We are committed to attracting the most talented people in
our industry and we are committed to investing, engaging, challenging and developing our employees. We believe the best people combined with robust
process, appropriate metrics, and individual accountability will deliver extraordinary results.

Acquisitions

On December 11, 2017, we completed the acquisition of the fluid handling business of Colfax Corporation (“FH”). FH is a leader in the engineering,
development, manufacturing, distribution, service and support of fluid handling systems. The total consideration paid to acquire FH consisted of $542.0 in
cash, 3,283,424 unregistered shares of our common stock and the assumption of net pension and post-retirement liabilities of FH. See Note 3, "Business
Acquisitions", of the consolidated financial statements for additional information.

Business Segments

Energy.

Energy is a global provider of highly engineered integrated flow control solutions, valves and services for the Oil & Gas and Process Instrumentation markets.
We are focused on satisfying our customers’ mission-critical application needs by utilizing advanced technologies. Our flow control solutions can withstand
extreme temperatures and pressures, and as such are used in the most critical and severe service applications. Our installations include land-based, topside,
and sub-sea oil and gas production, refining and petrochemical process control, oil sand processing, critical pressure control and cryogenic applications.

We plan to grow Energy by expanding our capabilities in Oil & Gas both organically and inorganically across the Oil & Gas and Petrochemical markets.
Energy is headquartered in Houston, Texas and has manufacturing facilities in the North America, United Kingdom, Ttaly, and the Netherlands.

Markets and Applications

Energy serves an increasing range of energy-focused global markets. Key to our business strategy is targeting additional markets that can benefit from our
innovative products and system solutions. Markets served today include Oil & Gas: upstream (on-shore and off-shore), mid-stream and downstream

applications, as well as petrochemical processing. The upstream and mid-stream markets are primarily served by our large international project and North
American short-cycle businesses, and



downstream and petrochemical markets are served primarily by our refinery valves and instrumentation and sampling businesses.

. Upstream Oil & Gas: These markets commonly include all the equipment between the outlet on the wellhead to the mainline transmission pipeline
and it also incorporates all the activities associated with the installation of this equipment. Our diverse valve portfolio covers all facets of oil and gas
production, both topside and sub-sea, and includes short cycle standard products and custom engineered valves.

. Mid-stream Oil & Gas: This market begins at the mainline transmission pipeline and extends to the fence around the refinery or petrochemical
plant. It includes certain ancillary equipment, as well as the gas processing plants that prepare and purify raw natural gas for entry into the major pipeline
systems and Liquid Natural Gas (LNG) processes. Our valves are used for flow control in the main transmission lines, gathering systems, and storage
facilities. We also provide inspection and cleaning products and services to insure the integrity of transmission pipelines.

. Downstream Oil & Gas: The downstream market includes the refining, distillation, stripping, degassing, dehydrating, desulphurizing, and purifying
of the crude oil to its constituent components as well as the conversion of natural gas to methane. In addition to flow control applications for feedstocks and
process control across each downstream process unit, our refinery valves business provides highly specialized engineered solutions for coking and catalytic
cracking that improve the safety and efficiency of operations within the refinery.

. Petrochemical Processing: The petrochemical processing market includes the refining and manufacture of chemicals derived from oil and gas, such
as polyethylene. This market requires specific instrumentation and ancillary equipment to monitor the quality and efficiency of production. Our
instrumentation and sampling business provides products that are used to facilitate these activities with the highest degree of precision.

Brands
Energy provides its flow control solutions and services through the following significant brands:

Circle Seal Controls, CIRCOR Tech, Contromatics, DeltaValve, Dopak Sampling, GO Regulators, Hoke-Gyrolok, Hydroseal, KF Valves, Mallard Control,
Pibiviesse, Pipeline Engineering, TapcoEnpro, and Texas Sampling.

Products
Energy offers a range of flow control solutions (distributed and highly engineered) and services, including:

»  Valves (from 1/8 inch to 64 inches in diameter)
+ Engineered Trunion and Floating Ball Valves
*  Gate, Globe and Check Valves
+  Butterfly Valves
+ Instrumentation Fittings and Sampling Systems, including Sight Glasses & Gauge Valves
+ Liquid Level Controllers, Liquid Level Switches, Plugs & Probes Pressure Controllers, Pressure Regulators
+  Pipeline pigs, quick opening closure, pig signalers
*  Delayed coking unheading devices and fluid catalytic converter and isolation valves

For our manufactured valve products, we are subject to applicable federal, state and local regulations. In addition, many of our customers require us to
comply with certain industrial standards, including those issued by the American Petroleum Institute, International Organization for Standardization,
Underwriters” Laboratory, American National Standards Institute, American Society of Mechanical Engineers, and the European Pressure Equipment
Directive. We also need to meet standards that qualify us to be on authorized supplier lists with various global end users. In February 2017, our manufacturing
facility in Milan, Italy received a notice from the American Petroleum Institute (APT) that the facility no longer met its certification standards, but became
compliant again in December of 2017. We are now fully qualified and licensed for the API 6D, API 6DSS and API 6A PSL4.

Customers

Energy’s products and services are sold to end-user customers, such as major oil companies, EPC companies, and distributors, through sales channels that
include direct sales, sales representatives, and agents.



Revenue and Backlog

Energy accounted for $347.6 million, $322.0 million, and $383.7 million, or 53%, 55%, and 58% of our net revenues for the years ended December 31, 2017,
2016 and 2015, respectively. Energy’s backlog as of January 31, 2018 was $190.1 million compared with $140.0 million as of January 31, 2017. We expect to
ship all but $2.5 million of the January 31, 2018 backlog by December 31, 2018. Energy backlog represents backlog orders we believe to be firm.

Advanced Flow Solutions

Advanced Flow Solutions ("AFS") is a diversified flow control technology platform. Our primary product focus areas are valves, actuation, motors, switches,
high pressure pneumatic systems, and steam and process loop flow management solutions.

AFS products are used in aerospace, defense, power and process, and general industrial markets. These products are primarily focused on the following end
markets: Aerospace and Defense, Power and Process, HVAC, Maritime and Industrial Gas.

We plan to grow Advanced Flow Solutions by increasing market share in existing and new markets through exceptional sales and customer service enabled
by innovative, reliable and high quality solutions. Product portfolio expansion through acquisitions of differentiated technologies in current and adjacent
applications is also a key part of our growth strategy

We have Advanced Flow Solutions facilities in North America, United Kingdom, France, Germany, Morocco, and India. Our Advanced Flow Solutions
headquarters is in Corona, California.

Markets and Applications

Advanced Flow Solutions serves the aerospace, power and process, and general industrial markets.

. The commercial aerospace market that we serve includes systems and components on airliners and business jets, such as hydraulic, pneumatic, fuel
and ground support equipment including maintenance, repair and overhaul (MRO). In addition, we serve the defense market, including military and naval
applications where controls or motion switches are mission critical. We support fixed wing aircraft, rotorcraft, missile systems, ground vehicles, submarines,
weapon systems and weapon launch systems, ordinance, fire control, fuel systems, pneumatic controls, and hydraulic and dockside support equipment
including MRO.

. The power and process market is comprised of electric utilities and industrial power producers. Utilities generate, transmit, and distribute electricity
for sale in a local market, while industrial power plants generate electrical power for use within the industrial facility, such as a power plant within a steel mill
or within a desalination plant. Utilities and industrial power plants can be categorized by fuel or by design such as Cogeneration, Combined Cycle, Coal
Gasification, Super-Critical, Ultra-Critical, Nuclear, and Hydro-electric. Our products are predominantly deployed around the boiler, turbine and generator of
a power plant in applications such as heat transfer, steam and water control, pump protection and safety shutdown.

. The general industrial market includes a broad range of manufacturing operations for flow and energy control. Our products are used to automate
and control plant utilities, increase energy efficiency in buildings and campuses, and safely regulate critical fluids such as industrial gases and cryogenic
fluids used in manufacturing processes.

Brands

AFS manufactures and markets control valves, automatic recirculation valves, regulators, fluid controls, actuation systems, landing gear components,
pneumatic controls, electro-mechanical controls, and other flow control products and systems. Advanced Flow Solutions provides actuation and fluid control
systems and services through the following brands: CIRCOR Aerospace, CPC Cryolab, Aerodyne Controls, CIRCOR Bodet, CIRCOR Industria, CIRCOR
Motors, Hale Hamilton, Laurence, Leslie Controls, Nicholson Steam Trap, Rockwood Swendeman, RTK, Schroedahl, and Spence Engineering.

Products

Advanced Flow Solutions offers a range of solutions, including:

*  Automatic Re-circulation Valves for pump protection

»  Severe Service and General Service Control Valves

*  Electromechanical, pneumatic and hydraulic, fluid and motion control systems
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*  Actuation components and sub-systems

In the manufacture of our products, we must comply with certain certification standards, such as AS9100C, ISO 9001:2008, National Aerospace & Defense
Contractors Accreditation Program, Federal Aviation Administration Certification and European Aviation Safety Agency as well as other customer
qualification standards. Currently all of our manufacturing facilities comply with the applicable standards.

Customers

Advanced Flow Solutions products and services are used by a range of customers, including those in the military and defense, commercial aerospace,
business and general aviation, process industries, and power generation markets. Our customers include aircraft manufacturers (OEM's) and Tier 1 suppliers
to these manufacturers, power companies and their contractors and other industrial customers.

Revenue and Backlog

Advanced Flow Solutions accounted for $277.6 million, $268.2 million and $272.6 million, or 42%, 45% and 42% of our net revenues for the years ended
December 31, 2017, 2016 and 2015, respectively. AFS backlog as of January 31, 2018 was $142.0 million compared with $122.9 million as of January 31,
2017. We expect to ship all but $21.3 million of the January 31, 2018 backlog by December 31, 2018.

AFS backlog represents orders we believe to be firm, including future customer demand requirements on long-term aerospace product platforms where we are
the sole source provider. We determine the amount of orders to include in our backlog for such aircraft platforms based on 12 months demand published by
our customers.

Fluid Handling

Fluid Handling, which consists of the FH business that we acquired in December 2017, is a global portfolio of highly engineered and differentiated fluid
handling products, systems and services. Our primary products are positive displacement pumps, specialty centrifugal pumps, and lubrication management
systems and services.

Our technology is focused on moving the most difficult fluids with extremely high efficiency for critical applications in the industrial, defense, power, Oil &
Gas, and commercial marine end markets.

We plan to grow Fluid Handling by expanding our share in existing markets with innovative solutions and new product offerings through our strong sales and
service network, and leveraging our brand and commercial position.

Fluid Handling is headquartered in Monroe, North Carolina, with primary manufacturing centers in North America, Germany, India, and China.
Markets and Applications
Fluid Handling serves the industrial, defense, power, Oil & Gas, and commercial marine markets.

*  Fluid Handling serves a variety of segments in the industrial market, including but not limited to basic chemical processing, biofuels, pharmaceutical
manufacturing, building and construction, metal manufacturing, mining, water and wastewater treatment, and food and beverage. The applications
covered in these markets includes handling of viscous and critical fluids that support rotating equipment, transfer and delivery of chemicals and
additives, control of fluids for heat transfer, sludge removal, and production process control.

*  The defense market we serve is primarily focused on naval vessels, with our pumps and valves used across most naval platforms in a wide variety of
onboard applications. We are a trusted supplier to many of the world’s navies, leveraging our engineering and manufacturing capabilities to work
directly with our customers in developing targeted solutions for mission critical applications including very low acoustic signature pumps for
submarines.

*  The power generation market is comprised of electric utilities, industrial power producers, and OEM power generating equipment providers. Our
products and services are used across this segment in lubrication management for turbines and generators, as well as fuel delivery, heat transfer, and
emissions reduction applications. We serve power generation facilities fueled by natural gas, oil, hydro, solar, nuclear, and coal.



* The Oil & Gas market is divided into three sub-segments: upstream, midstream, and downstream. In upstream, our products and services are used to
manage equipment and fluids critical to the drilling of new wells, and also maximize, control, and maintain oil production from both new and
existing wells. In midstream, our products are used in the transfer of oils and refined products via pipelines, ship vessels, railcars, and trucks. Our
products and services are also used to manage and maintain storage terminals. In downstream, our products are used to support critical refining
processes, while our services are focused on maximizing uptime across the refining complex.

*  The commercial marine market includes shipbuilders, OEM suppliers of onboard equipment, and shipping fleet operators. Our products and services
are designed specifically to support all aspects of fluid systems, including propulsion, ballast handling, cooling water, bilge, fuel, and mechanical
hydraulics.

* In all of the markets we serve, we provide aftermarket components and, in limited applications, aftermarket services.

Brands
Fluid Handling manufactures and markets products and services through the following brands:

Allweiler, IMO Pump, IMO AB, Warren Pump, Zenith, Portland Valve, Rosscor, SES, Houttuin, Tushaco, CIRCOR Reliability Services, Clarus, COT-
Puritech, LSC, Sicelub, and Lubritech,

Products
Fluid Handling offers a range of fluid handling products and services, including:
e 3 Screw Pumps
e 2 Screw Pumps
*  Progressing Cavity Pumps
*  Specialty Centrifugal Pumps
¢ Gear Metering Pumps
e Multiphase Pump Systems

*  Qil Mist Systems, oil purifiers and tank cleaning systems

Our products must comply with certification standards applicable to many of our end markets. These standards include but are not limited to ISO 9001:2008,
ANSI/ASQC Q 9001, API 676, and Mil-1-45208.

Customers

Fluid Handling's products and services are sold directly to end-users, OEMs that supply specialized systems in their respective end markets, major defense
contractors, and EPC companies through a global network of direct and indirect sales channels.

Revenue and Backlog

Fluid Handling accounted for $36.5 million, or 6%, of our net revenues for the year ended December 31, 2017. Fluid Handling backlog as of January 31,
2018 was $210.4 million. We expect to ship all but $40.0 million of the January 31, 2018 backlog by December 31, 2018.

See Note 17, “Business Segment and Geographical Information,” of our consolidated financial statements for further discussion of our segments.

CIRCOR Consolidated

Competition

The domestic and international markets for our products are highly competitive. Some of our competitors have substantially greater financial, marketing,
personnel and other resources than us. We consider product brand, quality, performance, on-time delivery, customer service, price, distribution capabilities
and breadth of product offerings to be the primary competitive factors in these markets. We believe that new product development and product engineering
also are important to our success and that our position in the industry is attributable, in significant part, to our ability to develop innovative products and to
adapt existing products to specific customer applications.



The primary competitors of our Energy segment include: Balon Corporation, Crane Co., Emerson Electric Company, Flowserve Corporation, IMI plc, P.e.r.a.r
S.p.A, PetrolValves S.p.A, Cameron division of Schlumberger Limited, SPX Flow, Inc., and Valvitalia S.p.A.

The primary competitors of our AFS segment include: Crane Co., Curtiss-Wright Corporation, Marrotta Controls, Moog, Inc., Parker Hannifin Corp., and
Woodward Inc.

The primary competitors of our Fluid Handling segment include: Leistritz AG, Curtiss-Wright Corporation, Netzsch GmbH, ITT Corporation, Seepex GmbH,
and Naniwa Ltd.

New Product Development

Our engineering differentiation comes from our ability to offer products, solutions and services that address high pressure, high temperature, and caustic flow.
Our solutions offer high standards of reliability, safety and durability in applications requiring precision movement and zero leakage.

We continue to develop new and innovative products to enhance our market positions. Our product development capabilities include designing and
manufacturing custom applications to meet high tolerance or close precision requirements. For example, our Energy segment operation can meet the tolerance
requirements of sub-sea, cryogenic environments as well as critical service steam applications. Our Advanced Flow Solutions segment continues to expand its
integrated systems design and testing capability to support bundled sub-systems for aeronautics applications. These testing and manufacturing capabilities
enable us to develop customer-specified applications. In many cases, the unique characteristics of our customer-specified technologies have been
subsequently used in broader product offerings. The Fluid Handling segment provides unique fluid handling products for viscous and critical fluids with
specific design and engineering capabilities.

We maintain a Global Engineering Center of Excellence in India with a capable technology and engineering team that complements the engineering resources
in a business unit. Our research, development and engineering expenditures for the years ended December 31, 2017, 2016 and 2015 were $5.5 million, $5.9
million, and $5.9 million, respectively.

Customers

For the years ended December 31, 2017, 2016, and 2015, we had no customers from which we derive revenues that exceed 10% of the Company’s
consolidated revenues. Our businesses sell into both long-term capital projects as well as short-cycle demand. As a result, we tend to experience fluctuations
in orders, revenues and operating results at various points across economic and business cycles. Our businesses, particularly those in the Energy segment, are
cyclical in nature due to the fluctuation of the worldwide price, supply and demand for oil and gas. When the worldwide demand for oil and gas is depressed,
the demand for our products used in those markets decreases as our customers with higher production costs will cut back investment and reduce purchases
from us. The number of active rigs and wells drilled in North American short-cycle Oil & Gas market is a strong indicator of demand especially for our
distributed valves products. In addition, the level of capital expenditures by national oil companies or the oil majors in exploration and production activities
drive demand for our long cycle, engineered valves products. Maintenance expenditures during refinery turnarounds drive demand for our refinery valve
products. Similarly, although not to the same extent as the Oil & Gas markets, the aerospace, military and maritime markets have historically experienced
cyclical fluctuations in demand.

Selling and Distribution

Across our businesses we utilize a variety of channels to market our products and solutions. Those channels include direct sales, distributors, commissioned
representatives, and our service centers. Our distribution and representative networks typically offer technically trained sales forces with strong relationships
in key markets.

We believe that our well-established sales and distribution channels constitute a competitive strength. We believe that we have good relationships with our
representatives and distributors. We continue to implement marketing programs to enhance these relationships. Our ongoing distribution-enhancement
programs include reducing lead times, introducing new products, and offering competitive pricing, application design, technical training, and service.

Intellectual Property

We own patents that are scheduled to expire between 2018 and 2030 and trademarks that can be renewed as long as we continue to use them. We do not
believe the vitality and competitiveness of any of our business segments as a whole depends
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on any one or more patents or trademarks. We own certain licenses such as software licenses, but we do not believe that our business as a whole depends on
any one or more licenses.

Raw Materials

The raw materials used most often in our production processes are castings, forgings and bar stock of various materials, including stainless steel, carbon steel,
bronze, copper, brass, titanium and aluminum. These materials are subject to price fluctuations that may adversely affect our results of operations. We
purchase these materials from numerous suppliers and at times experience constraints on the supply of certain raw material as well as the inability of certain
suppliers to respond to our needs. Historically, increases in the prices of raw materials have been partially offset by higher sales prices, active materials
management, project engineering programs and the diversity of materials used in our production processes.

Employees and Labor Relations

As of January 31, 2018, our worldwide operations directly employed approximately 4,400 people. We have 91 employees in North America who are covered
by two collective bargaining agreements. We also have the following employees covered by governmental regulations or workers' councils:

*  Germany - 698 employees

» TItaly - 178 employees

*  France - 143 employees in France
*  Morocco - 87 employees

*  Netherlands - 70 employees

*  United Kingdom - 27 employees
*  Columbia - 2 employees

*  Spain - 2 employees

We believe that our employee relations are good at this time.
Available Information

We file reports on Form 10-Q with the Securities and Exchange Commission on a quarterly basis, additional reports on Form 8-K from time to time, and a
Definitive Proxy Statement and an annual report on Form 10-K on an annual basis. These and other reports filed by us, or furnished by us, to the SEC in
accordance with section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended, are available free of charge from the SEC on its website at
http://www.sec.gov. Additionally, our Form 10-Q, Form 8-K, Definitive Proxy Statement and Form 10-K reports are available without charge, as soon as
reasonably practicable after they have been filed with the SEC, from our Investor Relations website at http://investors. CIRCOR.com. The information on our
website is not part of, or incorporated by reference in, this Annual Report.

Item 1A. Risk Factors

Set forth below are certain risk factors that we believe are material to our stockholders. If any of the following risks occur, our business, financial condition,
cash flows, results of operations and reputation could be harmed. You should also consider these risk factors when you read “forward-looking statements”

elsewhere in this report. You can identify forward-looking statements by terms such as “may,” “hope,” “should,” “expect,” “plan,” “anticipate,” “intend,”
“believe,” “estimate,” “predict,” “potential” or “continue,” the negative of those terms or other comparable terminology. Forward-looking statements are

only predictions and can be adversely dffected if any of the following risks occur:

» o«

Some of our end-markets are cyclical, which may cause us to experience fluctuations in revenues or operating results.

We have experienced, and expect to continue to experience, fluctuations in revenues and operating results due to economic and business cycles. We sell our
products principally to aerospace, military, commercial aircraft, Oil & Gas exploration, transmission and refining, power generation, chemical processing and
maritime markets. Although we serve a variety of markets to avoid a dependency on any one, a significant downturn in any one of these markets could cause
a material reduction in our revenues that could be difficult to offset. In addition, decreased market demand typically results in excess manufacturing capacity
among our competitors which, in turn, results in pricing pressure. As a consequence, a significant downturn in our markets can result in lower revenues and
profit margins.



In particular, our Energy businesses are cyclical in nature as the worldwide demand for oil and gas fluctuates. Energy sector activity can fluctuate
significantly in a short period of time, particularly in the United States, North Sea, the Middle East, Brazil and Australia, amongst other regions. When
worldwide demand for oil and gas is depressed, the demand for our products used in maintenance and repair of existing oil and gas applications, as well as
exploration or new oil and gas project applications, is reduced. A decline in oil price will have a similar impact on the demand for our products, particularly in
markets, such as North America, where the cost of oil production is relatively higher. Demand for our products and services depends on a number of factors,
including the number of oil & gas wells being drilled, the maintenance and condition of industry assets, the volume of exploration and production activities
and the capital expenditures of asset owners and maintenance companies. The willingness of asset owners and operators to make capital expenditures to
produce and explore for sources of energy will continue to be influenced by numerous factors over which we have no control, including:

» the current and anticipated future prices for energy sources, including oil and natural gas, solar, wind and nuclear;
*  level of excess production capacity;

»  cost of exploring for and producing energy sources;

»  worldwide economic activity and associated demand for energy sources;

»  availability and access to potential hydrocarbon resources;

* national government political priorities;

* development of alternate energy sources; and

*  environmental regulations.

As a result, we historically have generated lower revenues and profits in periods of declining demand or prices for crude oil and natural gas. In the latter half
of fiscal year 2014 continuing into 2017, our operating results were adversely affected due to dramatic decreases in the price of oil and our customers reduced
their spending on our products as level of activity fell. Therefore, results of operations for any particular period are not necessarily indicative of the results of
operations for any future period. Any future downward pricing pressure on crude oil could have a material adverse effect on our business, financial condition,
cash flows, or results of operations.

We face significant competition and, if we are not able to respond, our revenues may decrease.

We face significant competition from a variety of competitors in each of our markets. Some of our competitors have substantially greater financial, marketing,
personnel and other resources than we do. New competitors also could enter our markets. We consider product quality, performance, customer service, on-
time delivery, price, distribution capabilities and breadth of product offerings to be the primary competitive factors in our markets. Our competitors may be
able to offer more attractive pricing, duplicate our strategies, or develop enhancements to products that could offer performance features that are superior to
our products. Competitive pressures, including those described above, and other factors could adversely affect our competitive position, resulting in a loss of
market share or decreases in prices, either of which could have a material adverse effect on our business, financial condition, cash flows or results of
operations. In addition, some of our competitors are based in foreign countries and have cost structures and prices based on foreign currencies.

The majority of our transactions are denominated in either U.S. dollar or Euro currency. Accordingly, currency fluctuations could cause our U.S. dollar and/or
Euro priced products to be less competitive than our competitors’ products that are priced in other currencies.

If we cannot continue operating our manufacturing facilities at current or higher levels, our results of operations could be adversely
affected.

We operate a number of manufacturing facilities for the production of our products. The equipment and management systems necessary for such operations
may break down, perform poorly or fail, resulting in fluctuations in manufacturing efficiencies. Such fluctuations may affect our ability to deliver products to
our customers on a timely basis, which could have a material adverse effect on our business, financial condition, cash flows or results of operations. We have
continuously enhanced and improved Lean manufacturing techniques as part of the CIRCOR Operating System. We believe that this process produces
meaningful reductions in manufacturing costs. However, continuous improvement of these techniques may cause short-term inefficiencies in production. If
we ultimately are unable to continuously improve our processes, our results of operations may suffer.

Our acquisition of the fluid handling business of Colfax Corporation (FH) and the integration of its business, operations and employees with our own may be

more difficult, costly or time consuming than expected, and the anticipated benefits and cost savings of the acquisition may not be fully realized, which could
adversely impact our business, financial condition, cash flows and results of operations.
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We completed the acquisition of FH on December 11, 2017. The success of the acquisition, including the achievement of anticipated benefits and cost savings
of the acquisition, is subject to a number of uncertainties and will depend, in part, on our ability to successfully combine and integrate FH's business into our
business in an efficient and effective manner. Potential difficulties that we may encounter in the integration process include the following:

+ the inability to successfully integrate FH's business into our own in a manner that permits us to achieve the cost savings and operating synergies
anticipated to result from the acquisition, which could result in the anticipated benefits of the acquisition not being realized partly or wholly in the
time frame currently anticipated or at all;

* loss of key management and technical personnel;

» integrating personnel, IT systems and corporate, finance and administrative infrastructures of FH into our company while maintaining focus on
providing consistent, high quality products and services;

* coordinating and integrating our internal operations, compensation programs, policies and procedures, and corporate structures;

»  potential unknown liabilities and unforeseen or increased costs and expenses;

» the possibility of faulty assumptions underlying expectations regarding potential synergies and the integration process;

» incurring significant acquisition-related costs and expenses;

»  performance shortfalls as a result of the diversion of management’s attention caused by integrating operations; and

»  servicing the substantial debt that we have incurred in connection with the acquisition.

Any of these factors could result in us failing to realize the anticipated benefits of the acquisition, on the expected timeline or at all, and could adversely
impact our business, financial condition, cash flows and results of operations.

Implementation of our acquisition strategy may not be successful, which could affect our ability to increase our revenues or could
reduce our profitability.

One of our strategies is to increase our revenues and expand our markets through acquisitions that will provide us with complementary products and access to
additional geographic markets. We expect to spend significant time and effort expanding our existing businesses and identifying, completing and integrating
acquisitions. We expect to face competition for acquisition candidates that may limit the number of acquisition opportunities available to us and may result in
higher acquisition prices. We cannot be certain that we will be able to identify, acquire or profitably manage additional companies or successfully integrate
such additional companies without substantial costs, delays or other problems. Also, there can be no assurance that companies we acquire ultimately will
achieve the revenues, profitability or cash flows, or generate the synergies upon which we justify our investment in them; as a result, any such under-
performing acquisitions could result in impairment charges which would adversely affect our results of operations. In addition, acquisitions may involve a
number of special risks, including: adverse effects on our reported operating results; use of cash; diversion of management’s attention; loss of key personnel
at acquired companies; or unanticipated management or operational problems or legal liabilities.

Implementation of our divestiture, restructuring, or simplification strategies may not be successful, which could affect our ability to
increase our revenues or could reduce our profitability.

We also continually review our current business and products to attempt to maximize our performance. We may in the future deem it appropriate to pursue the
divestiture of product lines or businesses as conditions dictate. Any divestiture may result in a dilutive impact to our future earnings if we are unable to offset
the dilutive impacts from the loss of revenue associated with the divested assets or businesses, as well as significant write-offs, including those related to
goodwill and other intangible assets, which could have a material adverse effect on our results of operations and financial condition. A successful divestiture
depends on various factors, including our ability to effectively transfer liabilities, contracts, facilities and employees to any purchaser, identify and separate
the intellectual property to be divested from the intellectual property that we wish to retain, reduce fixed costs previously associated with the divested assets
or business, and collect the proceeds from any divestitures. In addition, if customers of the divested business do not receive the same level of service from the
new owners, this may adversely affect our other businesses to the extent that these customers also purchase other products offered by us. All of these efforts
require varying levels of management resources, which may divert our attention from other business operations.

A focus of our Company is to simplify the way we are organized and the number of facilities we manage. We believe that such focus will reduce overhead
structure, enhance operational synergies, and result in improved operating margins and customer service. Nevertheless, we may not achieve expected cost
savings from restructuring and simplification activities and actual charges, costs and adjustments due to such activities may vary materially from our
estimates. Our ability to realize anticipated cost savings, synergies, margin improvement, and revenue enhancements may be affected by a number of factors,
including the following: our ability to effectively eliminate duplicative overhead, rationalize manufacturing capacity, synchronize
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information technology systems, consolidate warehousing and distribution facilities and shift production to more economical facilities; significant cash and
non-cash integration and implementation costs or charges in order to achieve those cost savings, which could offset any such savings; and our ability to avoid
labor disruption in connection with integration efforts or divestitures.

If we do not realize the expected benefits or synergies of any acquisition, divestiture, restructuring, or simplification activities, our business, financial
condition, cash flows and results of operations could be negatively impacted.

If we are unable to continue operating successfully overseas or to successfully expand into new international markets, our revenues
may decrease.

We derive a significant portion of our revenue from sales outside the United States. In addition, one of our key growth strategies is to sell our products in
international markets not significantly served by us in portions of Europe, Latin America and Asia. We market our products and services through direct sales,
distributors, and technically trained commissioned representatives. We may not succeed in our efforts to further penetrate these markets. Moreover,
conducting business outside the United States is subject to additional risks, including currency exchange rate fluctuations; changes in regional, political or
economic conditions, trade protection measures such as tariffs or import or export restrictions; and complex, varying and changing government regulations
and legal standards and requirements, particularly with respect to price protection, competition practices, export control regulations and restrictions, customs
and tax requirements, immigration, anti-boycott regulations, data privacy, intellectual property, anti-corruption and environmental compliance, including U.S.
customs and export regulations and restrictions and the Foreign Corrupt Practices Act, and the occurrence of any of these factors could materially and
adversely affect our operations.

If we cannot pass on higher raw material or manufacturing costs to our customers, we may become less profitable.

One of the ways we attempt to manage the risk of higher raw material and manufacturing costs is to increase selling prices to our customers. The markets we
serve are extremely competitive and customers may not accept price increases or may look to alternative suppliers, which may negatively impact our
profitability and revenues.

If our suppliers cannot provide us with adequate quantities of materials to meet our customers’ demands on a timely basis or if the
quality of the materials provided does not meet our standards, we may lose customers or experience lower profitability.

Some of our customer contracts require us to compensate those customers if we do not meet specified delivery obligations. We rely on numerous suppliers to
provide us with our required materials and in many instances these materials must meet certain specifications. In addition, we continue to increase our
dependence on lower cost foreign sources of raw materials, components, and, in some cases, completed products. Managing a geographically diverse supply
base inherently poses significant logistical challenges. While we believe that we also have improved our ability to effectively manage a global supply base, a
risk nevertheless exists that we could experience diminished supplier performance resulting in longer than expected lead times and/or product quality issues.
The occurrence of such factors could have a negative impact on our ability to deliver products to customers within our committed time frames and could
adversely impact our results of operations, financial conditions and cash flows.

Our international activities expose us to fluctuations in currency exchange rates that could adversely affect our results of operations
and cash flows.

Our international manufacturing and sales activities expose us to changes in foreign currency exchange rates. Such fluctuations could result in our (i) paying
higher prices for certain imported goods and services, (ii) realizing lower prices for any sales denominated in currencies other than U.S. dollars, (iii) realizing
lower net income, on a U.S. dollar basis, from our international operations due to the effects of translation from weakened functional currencies, and

(iv) realizing higher costs to settle transactions denominated in other currencies. Any of these risks could adversely affect our results of operations and cash
flows. Our major foreign currency exposures involve the markets in Western Europe and Canada.

We may use forward contracts to help manage the currency risk related to certain business transactions denominated in foreign currencies. We primarily
utilize forward exchange contracts with maturities of less than eighteen months. To the extent these transactions are completed, the contracts minimize our
risk from exchange rate fluctuations because they offset gains and losses on the related foreign currency denominated transactions. However, there can be no
assurances that we will be able to effectively utilize these forward exchange contracts in the future to offset significant risk related to fluctuations in currency
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exchange rates. In addition, there can be no assurances that the counter party to the contract will perform their contractual obligations to us to realize the
anticipated benefits of the contracts.

If we experience delays in introducing new products or if our existing or new products do not achieve or maintain market
acceptance, our revenues may decrease.

Our industries are characterized by: intense competition; changes in end-user requirements; technically complex products; and evolving product offerings and
introductions.

We believe our future success depends, in part, on our ability to anticipate or adapt to these factors and to offer, on a timely basis, products that meet customer
demands. Failure to develop new and innovative products or to custom design existing products could result in the loss of existing customers to competitors
or the inability to attract new business, either of which may adversely affect our revenues. The development of new or enhanced products is a complex and
uncertain process requiring the anticipation of technological and market trends. We may experience design, manufacturing, marketing or other difficulties,
such as an inability to attract a sufficient number of qualified engineers, which could delay or prevent our development, introduction or marketing of new
products or enhancements and result in unexpected expenses.

If we fail to manufacture and deliver high quality products in accordance with industry standards, we may lose customers.

Product quality and performance are a priority for our customers since many of our product applications involve caustic or volatile chemicals and, in many
cases, involve processes that require precise control of fluids. Our products are used in the aerospace, military, commercial aircraft, analytical equipment, Oil
& Gas exploration, transmission and refining, power generation, chemical processing and maritime industries. These industries require products that meet
stringent performance and safety standards, such as the standards of the American Petroleum Institute, International Organization for Standardization,
Underwriters’ Laboratory, American National Standards Institute, American Society of Mechanical Engineers and the European Pressure Equipment
Directive. If we fail to maintain and enforce quality control and testing procedures, our products will not meet these stringent performance and safety
standards which are required by many of our customers. Non-compliance with the standards could result in a loss of current customers and damage our ability
to attract new customers, which could have a material adverse effect on our business, financial condition, cash flows or results of operations.

We depend on our key personnel and the loss of their services may adversely affect our business.

We believe that our success depends on our ability to hire new talent and the continued employment of our senior management team and other key personnel.
If one or more members of our senior management team or other key personnel were unable or unwilling to continue in their present positions, our business
could be seriously harmed. In addition, if any of our key personnel joins a competitor or forms a competing company, some of our customers might choose to
use the services of that competitor or those of a new company instead of our own. Other companies seeking to develop capabilities and products similar to
ours may hire away some of our key personnel. If we are unable to maintain our key personnel and attract new employees, the execution of our business
strategy may be hindered and our growth limited.

We face risks from product liability lawsuits that may adversely affect our business.

We, like other manufacturers, face an inherent risk of exposure to product liability claims in the event that the use of our products results in personal injury,
property damage or business interruption to our customers. We may be subjected to various product liability claims, including, among others, that our
products include inadequate or improper instructions for use or installation, or inadequate warnings concerning the effects of the failure of our products.
Although we maintain strict quality controls and procedures, including the testing of raw materials and safety testing of selected finished products, we cannot
be certain that our products will be completely free from defect. In addition, in certain cases, we rely on third-party manufacturers for our products or
components of our products. Although we have liability insurance coverage, we cannot be certain that this insurance coverage will continue to be available to
us at a reasonable cost or, if available, will be adequate to cover any such liabilities. For example, liability insurance typically does not afford coverage for a
design or manufacturing defect unless such defect results in injury to person or property. We generally attempt to contractually limit liability to our customers
to risks that are insurable but are not always successful in doing so. Similarly, we generally seek to obtain contractual indemnification from our third-party
suppliers, and for us to be added as an additional insured party under such parties’ insurance policies. Any such indemnification or insurance is limited by its
terms and, as a practical matter, is limited to the credit worthiness of the indemnifying or insuring party. In the event that we do not have adequate insurance
or contractual indemnification, product liabilities could have a material adverse effect on our business, financial condition, cash flows or results of operations.
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We rely on information technology in our operations, and any material failure, inadequacy, interruption or security failure of that
technology could harm our business, financial condition, cash flows and results of operations.

We rely on information technology networks and systems, including the Internet, to process, transmit and store electronic information, and manage or support
a variety of business processes, including operational and financial transactions and records, personal identifying information, payroll data and workforce
scheduling information. We purchase some of our information technology from vendors, on whom our systems depend. We rely on commercially available
systems, software, tools and monitoring to provide security for the processing, transmission and storage of company and customer information. Although we
have taken steps to protect the security of our information systems and the data maintained in those systems, it is possible that our safety and security
measures will not prevent the systems' improper functioning or the improper access or disclosure of confidential or personally identifiable information such as
in the event of cyber-attacks. Security breaches, including physical or electronic break-ins, computer viruses, ransomware, attacks by hackers and similar
breaches can create system disruptions or shutdowns or the unauthorized disclosure of confidential information. If company, personal or otherwise protected
information is improperly accessed, tampered with or distributed, we may incur significant costs to remediate possible injury to the affected parties and we
may be subject to sanctions and civil or criminal penalties if we are found to be in violation of the privacy or security rules under federal, state, or
international laws protecting confidential information. Any failure to maintain proper functionality and security of our information systems could interrupt
our operations, damage our reputation, subject us to liability claims or regulatory penalties and could have a material adverse effect on our business, financial
condition, cash flows and results of operations.

The trading price of our common stock continues to be volatile and investors in our common stock may experience substantial
losses.

The trading price of our common stock may be, and, in the past, has been volatile. Our common stock could decline or fluctuate in response to a variety of
factors, including, but not limited to: our failure to meet our performance estimates or performance estimates of securities analysts; changes in financial
estimates of our revenues and operating results or buy/sell recommendations by securities analysts; the timing of announcements by us or our competitors
concerning significant product line developments, contracts or acquisitions or publicity regarding actual or potential results or performance; fluctuation in our
quarterly operating results caused by fluctuations in revenue and expenses; substantial sales of our common stock by our existing shareholders; general stock
market conditions; and fluctuations in oil and gas prices or other economic or external factors. While we attemp